Would you like to liberate your “hidden profits”
and do it overnight?

The Amazing Secret Of A
Marketing Genius Who Is
Afraid To Fly

Do your marketing efforls overlook the
obvious?

If you own or control a profit-onented busi-
ness, you should probably tlk to Jay Abriham,
That's because Mr. Abraham is an absolute
wizard when it comes o instantly increasing
sales and producing an almost overnight high-
speed cash Now increase Tor nearly any type of
owner-operated business

However, Mr. Abraham i also an ahsolue
coward when it comes o travel and this s espe-
cially truc when it comes 1o traveling on air-
planes: Therefore, if you wish 1o do business with
Mr. Abraham, you must.come o him. This s
not because Mr. Abrahiam is autocratic. conct
ted, aloof; or stubbom,

Quite simply, the man is afraid (o fly.

Tomost people {especilly people in busingss)
this would be a mugor handicap. For Mr. Abri-
ham, However, it seems (o be an asset. In fact, for
aman who practically lives in a closet, his trick
wecord is ety astonshing: He has been wnt-
ten up in USA TODAY, THE NEW YORK
TIMES, THE LOS ANGELES BUSINESS
JOURNAL, THE MARKETING NEWS,
several financial newsleuers and nvny other
publications.

In the Tast 1d-years, he has deseloped 165
separate markenng sirnegies tiat have palled in
hundreds of mulhions of dollars. The wames of
many of his chentsare howsehold words: He has
helped famous magaznes, augor sk voker-
age [irms, billion dollar wsusnee: companes,
mutual funds, jewelry compimes, newstetier
pubhishers, and ether karge business enterprises of
almost every imaginuble Lind  On the other
hand, many of his clienis are only medium sied
businesses and o few have actoally been tiny
“Mom and Pop™ type operations. < The mam
thing,” he says, s not the sze of the busness bul
rather the size of the porental™

A briel review of his more Biscimnatng ag-
complishmenis may be interesing (o you, $Here
are a few examples of lus adventisimg and mis-
keung wizardry:

o He skyrocketed & tiny $20,000 a yeur com-
pany to $13,000,00 in sales in just 18-
months,

= He pulled $570.000 worth ol despetitely
needed cash ot ofa clients “deasd™ inventory
n st d-diys

* He co-develuped nearly 20 million investor
leads for several of the Lirgest stock broker-
ape firs in the US,

= Because of iy gosdimee, anetlier cheat. o i

Juwelry firm, banked almost $50,000 10 blessed
sales in less than one week using one of his
more ingenious lechniques

» He took 2 medium sized company from
SBOO000 in annual sales to slightly over
$7,000,0i0) in less than one year and this
incredible increase was all internally self-
financed.

tme and vour dime you should give some
thought to thessix principal reasons he nay a0t
be able to help you You sce. Mi. Abraham
frecly admits he cannot help everyone or every:
business (and there are many he wouldn't help il
he could). Here thenare the six minimum condi-
tions that s exist in order for i o make senwe
for you to contset Mr. Abraham.

“Therefore, when it comes to
money, | am forced to go right

for the jugular!”
—Jay Abraham

Fhe Bt ol the matter is that he has developed
blizkriep markeung progeams that lave pro-
duced tens of millions of extia profit dollars
(with lightning speed) Tor all sizes of compinics

How Does He Work
And Why
Is He So Successful?

Toctell the trath, he s a hittde bicunreal. 17 you
vould ask Howard Rull, publisher of THE
RUPE TIMES, o Jon Cooke; owoer of Invest-
mont Rarities; or Chase Revel, publisher of
ENTREPRENEUR MAGAZINE: or Robent
Allen or Albert Lowry (hoth authos ol 41 bes-
sellers on real estate); or John Gilbert, owner of
Johnathan's Western Clothes) or any ol dosens
of his ather past and present chients about Jay
Abralium, you would pet some strange: coms=
merits.

Why? The answer i simple You see, Mi
Abrthom works i many dillerent ol some
times unasual ) winys. With same ol Tus clienis he
wnly donsubts by phone. With othgrs, e creates
ads amd mailing, preces. Sometimes he gets pasd
hugee fees pst fur bramstornung! Sometnnes s
wirk isadone onasecret fweeto-fee consulung
biisan

However, noomatter how e works with you.
vou G be sure il be dnexpenienee!

Canihis miatn help you? Canhes tor exanple
ol vonin groms sales i Tess than 0 daysas e
Bty done Tor soomamy athens? Canhe. as e has
done i sone Gises.rpde your cash low i dess
an Moo

Miybe Maybe pot: You can find vout walbi
one elephone call But belore you waste v

Lo You most hase cooogh mogey o findice a
serteney st chiss sales eflon

1)

You nust have anvetzal fiese olass pricdin
orservice (Fyven the best mirketing striitegis
will Bl ol your customers perceive vou ase
wnvmdenion produet!)

You must be able o bandle an almost over-
mght ineregse i sales. Here i why M
Abrabam s very expensive. However, the
bulk o his meome comes mthe torm ol
commisstons from: your merensed cashe ow
which will be generaied by his expertise.
Therelore, if yon can’'t handle more business
now donveall iy wned e can'

4 Youwmust e an open md M b’
muthods are umigue toosay the feast. As he
puts it won't el or spend time: massag-
ing anyone’s ego. Therelore, when it gomes o
money. I am forced 10 po right tor the
Jugular”

o

Your aperatwn must alreadi be semewhar
proficible. M Abeham canchelp almost
anvone wilt potental butt even he cannor
sediphy zoroes!

Aind finallv . ieedless tosa ol von cave Mr

Abrahin’s fiersonal Ccontade von must go o

b Otherwase, son must becontent 1o work

sutnmnl wlephone. teles, wlegram, welecoper,

OF CHTICT Igeon

By the wave thee s gust one mere thing
Plesse don bt unles vou voursell oson on con:
tol the busines 1 yowcan't arke the nitmate
decions, qust pve the phone toowhoever am
PMease

Phie avilser s 2080 378 W3S aned all calls
will e Tandled personally by Mi Abraham
Ik von



